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SELLING IN A NEW MARKET SPACE: GETTING CUSTOMERS TO BUY
YOUR INNOVATIVE AND DISRUPTIVE PRODUCTS (HARDBACK)

McGraw-Hill Education - Europe, United States, 2010. Hardback. Condition: New. Language: English . Brand New
Book. Your new product has changed the rules of the market. Now, you have to change the rules for selling it . .
. Providing a truly innovative product or service is the diDerence between life and death for companies today.
But once you ve produced it, you have to answer the next big question: How do I sell this unique oDering to
customers who don t even know they have a need for it? Brian C. Burns and Tom U. Snyder compared 27 highly
successful emerging-growth and start-up corporations with 78 less successful companies in similar fields. The
diDerence, they learned, lies neither with the product nor with marketing but with the sales strategy. In short,
the losers relied on conventional sales methods; the winners deployed a unique sales strategy that focused on
how organizations make decisions. Selling in a New Market Space helps you develop a sales strategy to
approach potential buyers the right way-the first time around- using what the authors call the Maverick
Method. This game-changing guide explains:What Maverick sellers do diDerently and why they hold the key to
your success Where to find salespeople with the skills for selling to a new market How to create early market
segments and marginalize competitors When to transition them away from Maverick selling Don t be a victim
of your own success. What good is the product you put all that money into if you can t sell it? If you want to get
the most out of your innovative oDering, you need to create a new class of salesperson. With Selling in a New
Market Space, you have the tool for driving your new product to the limits of its potential.
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Relevant eBooks

N o w  Y o u 're Th in kin g!        
Pearson Education, 2011. Hardcover. Book Condition: Neu. Gebraucht - Sehr gut Unbenutzt.
Schnelle Lieferung, Kartonverpackung. Abzugsfähige Rechnung. Bei Mehrfachbestellung
werden die Versandkosten anteilig erstattet. - If you can change the way you think, you can...
Sav e Bo o k »  

Oxf o rd  R ead in g Tree R ead  w ith  Bif f ,  C h ip ,  an d  Kip p er:  P h o n ics:  L ev el 2:  C at in  a                               
Bag ( H ard b ack)   
Oxford University Press, United Kingdom, 2011. Hardback. Book Condition: New. 172 x 142
mm. Language: English . Brand New Book. Read With BiD, Chip and Kipper is the UK s best-
selling home reading series. It...
Sav e Bo o k »  

Weeb ies Family  H allo w een  N igh t En glish  L an gu age:  En glish  L an gu age British                          
Fu ll  C o lo u r     
Createspace, United States, 2014. Paperback. Book Condition: New. 229 x 152 mm. Language:
English . Brand New Book ***** Print on Demand *****.Children s Weebies Family Halloween
Night Book 20 starts to teach Pre-School and...
Sav e Bo o k »  

Taken : Sh o rt Sto ries o f  H er First Time      
Speedy Publishing LLC, United States, 2015. Paperback. Book Condition: New. 229 x 152 mm.
Language: English . Brand New Book ***** Print on Demand *****. Taken is the intimate and
sensually heated account of two...
Sav e Bo o k »  

P o etic J u stice:  Do in g Time In  A  L if e  Of  R h y me, A  L if e  Sen ten ce                     
AUTHORHOUSE, United States, 2005. Paperback. Book Condition: New. 223 x 135 mm.
Language: English . Brand New Book ***** Print on Demand *****.This book covers over 30
years of work starting in 1975. About 30...
Sav e Bo o k »  
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